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+2% p.a.

Global electrical power demand forecast Key insights

In Thousand TWh

AI, cloud computing, & digitalization are 
accelerating the expansion of data centers, 
whose electricity use may triple by 2030

Electrification of heating, electrification of 
mobility and smart appliances significantly 
increasing private consumption

Decarbonization of industries such as steel 
and chemicals to electrical heating due to 
sustainability targets (e.g., electrical furnaces)

Efficiency improvements expected in the 
future, but not enough to offset demand 
growth as outlined above

Source: IEA; World Energy Outlook
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Electricity demand rising 3% p.a., driven by industry electrification and data boom
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Global average Levelized Cost of Electricity (LCOE) by energy source

In $/MWh, 2024 real
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Coal Gas CSP1 Nuclear Offshore wind Bioenergy Geothermal Hydropower Solar PV2 Onshore wind

1. Concentrated Solar Power; 2. Average across segments
Source: Lazard; IEA; IRENA (International Renewable Energy Agency); BCG analysis 

Conventional energy sources Renewable energy sources

To address demand, Solar PV second cheapest form of electricity source
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1. SMA Market Model Q1-2026
2. PV, Hybrid and Battery Inverters in all segments
3. SAM = Served Available Market, incl. strategically served countries by SMA

4. Incl. Batteries for Home and C&I applications, Energy Management Solutions in Home and C&I 
(Hardware products and extended features for energy management services) and in LS (hardware 
products as well as services  like commissioning, field services etc.), AC EV Chargers for Home 
Application, and P2G Rectifier Potential for Green Hydrogen Electrolysis; excl. data center
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Energy Management

& Storage3,4

Inverter Business2,3

SMA focuses on its core business and adjacent fields, targeting 

the most promising markets for its portfolio. As part of its strategic 

positioning, SMA has deliberately chosen not to operate in 

certain countries (e.g. China) or to selectively address segments 

within specific markets.

The inverter business forms the backbone of SMA’s portfolio, 

encompassing PV, hybrid, and storage inverter technologies. 

With a market potential of €10 billion, it accounts for more than 

half of SMA’s addressed business fields.

Beyond its core business, SMA operates in additional fields 

(Energy Management & Storage)  including batteries, energy 

management systems, EV chargers, and Power-to-Gas 

applications. These areas are expected to deliver an average 

annual growth rate of around 12% through 2030 across the 

markets served.

The demand in SMA’s addressed business fields in its served markets is clearly 
growing

4%

12%

4%

CAGR 
2026-2030

SMA’s served marketsMarket Outlook for SMA’s Business Fields1
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SMA’s servable countries account for almost half of global inverter potential 
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1. SMA Market Model Q1 2026; SAM = Served Available Market, incl. strategically served countries by SMA
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• Key markets in the utility-scale business for PV & Storage inverters are the US, Germany, Australia, Spain, Italy and UK. 

• In the residential and commercial segments Germany, the US, Italy, France and the Netherlands offer great potential for inverters.

PV, Hybrid & Storage Inverter Market Outlook by Regions1PV, Hybrid & Storage Inverter Market Outlook by Segments1

5%

3%

4%

CAGR 
2026-2030

3%

6%

4%

CAGR 
2026-2030



6SMA Solar Technology

Demand in SMA’s addressed business fields is growing in served markets
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P2G5

Energy Mgmt4

EV Charging3

Batteries2
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• Batteries & Energy Management Solutions show strongest growth momentum, reflecting rising system complexity and digitalization of power 

systems. Battery storage accelerates steadily, supported by flexibility needs and increasing renewable penetration.

• Growth across all segments positions SMA to capture value along the full solar + storage + digital energy value chain.

SAM Outlook for SMA’s Business Fields                         
“Energy Management & Storage” by Regions1

SAM Outlook for SMA’s Business Fields1                                                   

“Energy Management & Storage”

1. SMA Market Model Q1-2026; SAM = Served Available Market, incl. strategically served countries by SMA
2. Incl. Home and C&I battery potential
3. AC EV Chargers for Home Application

4. In Home and C&I: Hardware products and extended features for energy management services;                          
in LS: hardware products as well as services (commissioning, field services etc.)

5. P2G Rectifier Potential for Green Hydrogen Electrolysis
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LSPS is the profitable growth engine with a full order book

Financials (in €m) Top Sales Markets Q1 2026

Key facts & offering

• Providing high-performance utility-scale power and project solutions 
(hardware and project management)

• Power-conversion unit as key offering, based on proprietary PV inverters 
which are integrated together with transformers, switchgears and storage to 
full-scale solutions

• Targeting primarily utility-scale IPPs (Independent Power Producer) as well as 
project developers and EPCs of solar parks and battery storages projects

1

50 64 86
34

Q1 2025

-1

Q2 2025 Q3 2025

11

Q4 2025 Q1 2026

280 289
385

315 280

operating EBIT

One-offs

Sales



Hybrid Solution as strategic growth driver
Launch of our new Stability Enhanced DC Coupled 
Hybrid Solution, combining PV and storage to support 
grid-forming requirements and increase system value

We continue on our path from pure inverter manufacturer to a solution provider 
with our new offering from the Large Scale Division

Product highlights as solution upgrades
MVPS 40’ and Sunny Central FLEX DCDC Skid 
enhancing performance within our Large Scale
Solutions

Expansion into high-growth segments 
(Critical Loads)
Introduction of our Solutions for AI data centers 
and highly dynamic loads with strong demand for 
reliability and grid stability

+ SMA
ENGINEERING
SERVICES

Shift to solution-driven business model
Clear transition from component supplier to an 
integrated Large Scale Solution Provider (PV, Storage, 
Hybrid, P2G, Critical Loads) 

Digital Portfolio
Focus on performance optimization, portfolio insights, 
data-driven servicing, predictive intelligence and 
lifecycle value enhancement for plant operations

Cybersecurity as bankability lever
Integrated system architecture with our Europe-based development, 
production and infrastructure ensuring compliance, risk mitigation 
and investor confidence
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HBS has undergone a decisive transformation to return to profitability in the 
future

Financials (in €m) Top Sales Markets Q1 2026

Key facts & offering

• Offering premium inverters for usage in residential, commercial and industrial 
settings

• Providing full system solutions including hybrid inverters, EV chargers, batteries 
and embedded energy management systems as well as PV-only inverters

• Serving distributors, EPCs and installers as key access point to end-customers, 
mainly in Europe and North America

• Services provided include design, training, repair & retrofit
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Energy management

SMA Energy 
Maximizer

Services

360° Professional 
Support Wallbox

SMA eCharger

1-phase hybrid inverter

Sunny Boy
Smart Energy

Battery

SMA Home 
Storage

Backup

SMA Backup

NEW

NEW

3-phase hybrid inverter

Sunny Tripower 
Hybrid X

NEW

Battery

SMA Storage M

NEW

• 3-phase integrated energy solution for households 

and small businesses with competitive pricing

• All-in-one system: generation, storage, energy 

management, and backup

• Core components + software: hybrid inverter, 

storage, and smart control (Energy 

Planner/Maximizer)

• Scalable & efficient: easy installation, high level of 

automation, fills a gap in the portfolio for the home 

and small commercial segment

The new Home & Small Commercial Energy Solution
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SMA provides energy systems and solutions in two focused divisions with clear 
mandates and growth paths

Financials (in €m)

Key facts & offering

• Group: SMA combines hardware, in-house software, and services into integrated 
energy system solutions across all power classes, from the single-family home to 
the utility-scale power plant.

• Divisions: Utility-scale solar and battery storage are the central pillars of the future 
energy system. HBS has transitioned to an asset-light business model being more 
flexible in an increasingly software- and storage-driven market, firmly focused on 
returning to profitability.

• Future: SMA is a key force in the structural shift toward a decentralized, renewable 
energy supply, translating this market trend into long-term value creation.

1

11

-30
-104

-65

13

Q1 2025 Q2 2025 Q3 2025 Q4 2025 Q1 2026

328 357 450 381 341

1. Including approx. €5m for cap. R&D costs and approx. €10m for IFRS16 Leasing. 
2. For the one-off effects accounted for in EBITDA, please refer to the Annual Report 2025 on page 33.
3. of the guidance range published on March 3, 2026, all figures in €m.

Sales and EBITDA expected to be in the upper third of the guidance3

Sales

EBIT

72
1510 31

-47
-98

-13
-37

251

25

-16

-26

-49

26
op. EBITDA

One-offs
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SMA Solar Technology AG

Sonnenallee 1
34266 Niestetal, Germany

Investor.Relations@SMA.de

SMA.de/Investor-Relations

mailto:Investor.Relations@SMA.de
https://www.sma.de/en/investor-relations/overview
https://www.sma.de/en/investor-relations/overview
https://www.sma.de/en/investor-relations/overview
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